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T H E  O P P O R T U N I T Y

TAKE THE 
STAGE IN 2027

YOUR IDEAS COULD SHAPE THE 
FUTURE OF OUR INDUSTRY.

Mortgage Professionals Canada is accepting 
proposals from member companies to deliver ed-
ucational sessions at in-person and virtual events 
in 2027. Opportunities may include Mortgage 
Symposiums, webinars and concurrent sessions 
at the National Mortgage Conference.

WHAT MAKES  
A GREAT SESSION?

Fresh thinking, relevant insights and practical 
tools that attendees can apply in their day-to-day 
work. Sessions should spark discussion and sup-
port professional and business growth.
This is a volunteer speaking opportunity offering 
industry exposure and recognition in event pro-
motional materials.



S U B M I S S I O N  G U I D E L I N E S

WHAT TO
INCLUDE
PROPOSAL CHECKLIST

•     A brief session summary  
      (a 1-2 page outline is sufficient)

•     Presenter name(s), background and  
      qualifications

•     A five-minute mock presentation video  
      demonstrating presentation style

•     Links to previous presentations or videos,  
      where available

•     Internet speed test results from speedtest. 
      Net for live virtual sessions

•     Presentation preference: virtual, local 
       in-person and/or travel

ELIGIBILITY & CONTENT STANDARDS

•     MPC membership in good standing is  
       required.

•     Sessions must be at least 30 minutes and  
      professionally relevant.

•     Content must meet MPC CE Program  
      Guidelines for Training Providers.

•     Sessions must educate, not sell products  
      or services.



P R O G R A M M I N G  P R I O R I T I E S

TOPICS THAT MOVE 
US FORWARD
We welcome ideas beyond these examples. MPC selects sessions 
based on member needs, program fit, survey feedback and topic 
timeliness.

AI & DIGITAL INNOVATION
AI in mortgage workflows; Automation, CRM 
and cybersecurity

COMPLIANCE & RISK
AML, fraud prevention and audits; Regulatory 
and compliance practices

BUSINESS GROWTH
Marketing, sales and client retention; Leader-
ship, hiring and team strategy

MORTGAGE EXPERTISE
Underwriting and lending solutions; Alternative 
and private lending

MARKET & CLIENT INSIGHTS
Housing and regional market trends; Debt man-
agement and financial wellness

PEOPLE & PERFORMANCE
Mental health and resilience; Sales psychology 
and mindset



QUESTIONS?

Topic selection and proposal preparation : 
jwatts@mpc.ca

General event and proposal questions: 
cdorland@mpc.ca

F I N A L  D E T A I L S

SUBMIT YOUR 
PROPOSAL

SUBMISSION DEADLINE

MONDAY, 
DECEMBER 14, 2026

HOW PROPOSALS ARE REVIEWED

MPC selects topics based on the needs of members and each 
event program. Final approval requires detailed presentation con-
tent reviewed by the Education Team. Slides and handouts may be 
included with your proposal.

SEND YOUR PROPOSAL

Video files may be shared via WeTransfer or a 
similar file-sharing service to 
cdorland@mpc.ca.



